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IN THE CLAIMS 

Please amend the claims as follows. 
Please cancel claims 1-31. 
Please add the following claims. 



1-31 (Cancelled) 



V 



32. (New) A machine-readable medium having instructions to cajflse a machine to perform a 
method of managing a switchable bilateral electronic negotiation, me method comprising: 

facilitating a first active negotiation between a first party and a second party, wherein the 
facilitating the first active negotiation includes exchanging njulti-attribute offers between the 
first party and the second party; 

facilitating a first inactive negotiation between ttfe first party and a third party, wherein 
facilitating the first inactive negotiation includes rec/ving a submitted multi-attribute offer from 
the third party; 

automatically dropping the first active ^gotiation between the first party and the second 

party; 

facilitating a second active negotiation between the first party and the third party; and 
facilitating a second inactive negotiation between the first party and the second party. 



33. (New) The machine-readabl/ medium of claim 32, wherein facilitating the first active 
negotiation includes updating a first negotiation object. 
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34. (New) The machine-readable medium of claim 32, wherein facilitating the first inactive 
negotiation includes updating a second negotiation object. 

35. (New) The machine-readableymedium of claim 32, wherein facilitating the first inactive 
negotiation includes receiving a submitted multi-attribute offer from the third party. 

36. (New) The machine-readable medium of claim 35, wherein the submitted multi-attribute 
offer is greater than a most recent submitted multi-attribute offer from the second party 
associated with the first a/tive negotiation. 

37. (New) The machine-readable meohirif of claim 32, further comprising automatically 
querying the first party whether to drop thirst active negotiation. 

38. (New) The machine-readable medium oftfclaim 32, wherein facilitating the first active 
negotiation includes receiving a retraction ofran offer associated with the first active negotiation 
and retracting the offer associated with th/ first active negotiation. 



39. (New) A machine-readable medium having instructions to cause a machine to perform a 
method of managing ^feQncurre^t bilateral negotiation, the method comprising: 

facilitating a first aci^ltegQtiation between a first party and a second party, wherein 
facilitating the first active rifeg\tiaji6n includes exchanging multi-attribute offers between the 



first party and the seco: 
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facilitating a second active negotiation between the first partly and a third party, wherein 
facilitating the second active negotiation includes exchanging m^lti-attribute offers between the 
first party and the third party; 

receiving an indication of an acceptable negotiation a/sociated with the first active 
negotiation; and 

sending a message to the third party to submit a firfal multi-attribute offer. 

40. (New) The machine-readable medium of clainy39, wherein facilitating the first active 
negotiation includes updating a first negotiation object. 

41 . (New) The machine-readable mediunrl^daim 39, wherein facilitating the second active 
negotiation includes updating a second negotiation object. 

42. (New) The machine-readable medium of claim 39, further comprising: 
receiving a multi-attribute offer from the third party; and 

validating the multi-attribute offef from the third party, wherein validating the multi- 
attribute offer includes determining whether the multi-attribute offer is greater than an offer 
associated with the acceptable negotiation between the first party and the second party. 



43. (New) The machine-readafble medium of claim 39, wherein facilitating the second active 
negotiation includes receiving ar retraction of an offer associated with the second active 
negotiation and retracting theyoffer associated with the second active negotiation. 
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